
We strive to
create business stories
that matter.

SALES CHANNEL        GET FUNDED        CONTACT

1. Plan Multi-round funding plan for get required investment in each stage of development. 

2. Profile Segmentation for investors for the next round, monitoring our network and 
investors database. 

3. Package Conceptualization of your business into successful investors pitch. 

4. Verify Develop and reshape your materials and resources to support your story. 

5. Market We announce your offer through our investor's network to targeted investors. 

6. Pitch Make you physical pitch stand out and looks attractive investment target. 

7. Deal Negotiate your position and choose right investors to join your team.

Steps to get 
business financed

contact@concept77.com
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FINANCE YOUR BUSINESS

1st Round

2nd Round

3rd Round
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Looking for 
investment?

Your Business
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Looking to 
increase sales?

SWITCH ON LEAD GENERATION

SALES CHANNEL        GET FUNDED        CONTACT

I salesII III

7 Steps 
to get business financed

7 Steps 
to open new sales channel
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Conceptualization

Sales & Marketing

Software Technology

Finance 

SALES CHANNEL        GET FUNDED        CONTACT

Mass marketing Media
Medical & Sciences

Hospitality, Restaurants & Bars

Business Services

Entertainment & Leisure

Manufacturing & Engineering

Food & Beverage

Energy & Natural Resources

Products & Inventions

Agriculture

Education & Training

Transportation

Prepared pitch 

Direct contacts

Featured events 
Seed Investors

VC Investors

Angel Investors

Lead Investors

Fashion & Beauty

Retail

Personal Services

Property

Hong Kong

Shanghai

Dubai

Singapore

London

NYC

Smart money San Francisco

Steps to open 
new sales channel

1. Outline = Brainstorm of your capabilities in terms of different user

2. Segment = Segmentation and potential client behavior

3. Package = Establish your new representation for target segment 

4. Ads = Capture attention of your client in the efficient spot 

5. Convert = Traffic to the leads

6. Interact = Leads to closed deals

7. Supply Chain = Develop product/service execution process


